If you are a Realtor . . . . 

It’s All About The Paperwork

Please use the standard (NAR approved) forms and remember to include an agency disclosure.  It will be difficult (if not impossible) for our seller to evaluate your buyer’s offer without a lender’s pre-qualification letter.  Please include it with your offer.

We Need To Know How To Contact You:

We need a phone number (cell, office, home - any or all three) that you personally answer or that provides us with a way to leave a message for you.  Once we are in escrow, we expect return phone calls in no more than four hours (our cell phones are on from 9AM to 10PM, 7 days a week).  If you have questions or concerns, don’t let a small issue become a larger problem by waiting - CALL US.

If You Are Leaving Town During An Escrow:

We need the name and phone number of the agent/broker who will be responsible in your absence for your side of the transaction.

Inspections:

If your client needs or will require special consideration during the inspection process (access for contractors, unconventional inspections or other visits that will require lengthy periods of time at the property) - and the property is occupied - please let us know as far in advance as possible to avoid scheduling conflicts with the current owner/seller.

If You’re New To The Business:

     Welcome!  Real estate is a very challenging and potentially rewarding business.   Although we will certainly try to answer any procedural question of a general nature, we cannot (and are prohibited by agency law) from offering any advice concerning the representation of your client.  If you are unsure about any aspect of the purchasing process or your responsibilities to your client, please council with your broker.

 We will expect you to know how to:

     a) Write a contract and the other paperwork associated with the transaction 

     b) Open and administer an escrow

     c) Initiate and complete the inspection process

     d) Keep the buyer’s lender on track for an on time closing

     e) Advise us immediately of any problem that could result in a delay in closing

About Our Exclusive Listings:

     Our exclusives reflect the seller’s desire to reduce selling costs by paying a single commission.  Therefore, in many cases, there is not “room” to pay a co-broke to a buyer’s broker.  However, if you have a buyer who expresses an interest in one of our exclusive listings, please call us and we can discuss the specific property and determine if there is a possibility of achieving the goals of all the parties.
We Look Forward To Working With You!
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